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IPl VENDOR
PARTNERSHIP

CONNECT. SELL. GROW.

Independent photo and print businesses form a powerful
buying network—one that values quality, loyalty, and
trusted vendor relationships. As an IPI Vendor Partner,
you gain direct access to the owners and managers who
make purchasing decisions every day.

What makes IPI
different?

A tight-knit network that actively prefers
doing business with IPl Vendor Partners

e A community built on collaboration,
education, and long-term relationships

e A buying group that invests heavily in
equipment, supplies, software, services
and ideas

¢ Members who are committed to growth,
modernization, and innovation

Who are IPI members?

e PHOTO RETAILERS
WHAT IT MEANS FOR YOU DIGITAL PRESS PRINTERS
e COMMERCIAL PRINTERS

A direct pathway into a market that's difficult to reach « SPORTS SCHOOL + EVENT

at scale—without the noise of mass-market channels. PHOTOGRAPHERS
More qualified leads, stronger relationships, and e CAMERA STORES
measurable sales growth. e FILM LABS

e PORTRAIT STUDIOS
e« PHOTO BOUTIQUES
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ACCESS TO
WORLDWIDE

MEMBER NETWORK

e Full contact list of 400+
member businesses
 Ability to market your

products/services directly

to members
e Visibility inside the IPI
online community
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PROMOTIONS
& LOYALTY

¢ Build loyalty and
strengthen sales with
exclusive offers &
discounts for members

¢ Inclusion in the annual
Trade Show Specials
promotion
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TRADE SHOW &
CONFERENCE

Full booth package included
Direct face-to-face access to
owners, managers, and buyers
Networking events designed
to spark real conversations
and real deals

Opportunities for session
participation, demos, or
sponsored activities

COMMUNITY
ENGAGEMENT
& MEMBER
CONNECTIONS

e Direct interaction with
Members via the IPI
Community Forum 24/7

e Ability to answer
questions, share updates,
and maintain visibility
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INCREASED

EXPOSURE &

MARKETING
SUPPORT

e Free advertising in IPI's
printed newsletter

e Participation in webinars
and virtual events

¢ Inclusion in the
comprehensive Vendor
Partner Directory
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EDUCATIONAL
COLLABORATION

e Work with the IPI HQ team to
create educational content

e Opportunities to share
expertise on relevant
industry topics

e Strengthen your reputation
as a trusted industry leader




PROMOTE. SHARE.
EDUCATE. NETWORK.

Unlike trade shows that give you 2-3 days of face time
annually, the IPI Community Forum connects you with
members 365 days a year. This thriving 20+ year
community is where members ask questions, share
projects, and seek solutions. With 1,700+ monthly users
actively seeking recommendations from peers, your
consistent presence keeps you top-of-mind when
members are ready to buy. This is relationship-based
selling at scale—and it works.

Thriving Members = More
Opportunities for You

IPI invests heavily in member success through
marketing tools, managed services, technical support,
peer networking, and educational resources. When
members grow their businesses, they need more
equipment, supplies, software, and services—creating
sustained buying opportunities for vendor partners.

You're not just accessing a network—you're partnering
with businesses positioned to succeed.
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Welcome to your IPI Community!
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STRONGER MEMBER
BUSINESSES MEAN:

Increased purchasing capacity and frequency
Long-term customer relationships, not one-time
transactions

Businesses that value and invest in quality
solutions

Decision-makers actively seeking innovation and
growth



Where meaningful connections
become long-term partnerships!

Each year, IPI brings together members and vendor partners for a
high-energy, highly interactive conference and trade show.

At IPIC, Vendor Partners don'’t just exhibit—you engage directly with
decision-makers through collaborative sessions, hands-on demos,
informal networking, and focused buyer-vendor meetings that spark
real opportunities. And while plenty of buying happens on-site, IPIC is
only the beginning—the relationships and product visibility you build
there fuel ongoing, year-round sales through IPI's programs and
communications.

What Vendors Love About It

Full booth package included!

Concentrated access to owners and decision makers

Engaged attendees who come ready to discover new solutions
Relationship-driven environment that encourages conversation

This event is consistently cited by vendor partners as their highest-ROI
opportunity of the year in the independent photo and print market.

conference.ipiphoto.com _R




EVERYTHING'S INCLUDED!

—no surprise charges. Focus on what matters: connecting with
members who are ready to buy.

The Full Booth Package—No Hidden Costs

Your IPI Vendor Partnership includes everything you need for IPIC

success. Professional exhibit space with complimentary WiFi and power

Beyond the Booth: Amplify Your Impact

EDUCATIONAL STRATEGIC
OPPORTUNITIES MARKETING SUPPORT

Share your expertise through Leverage published show specials
education sessions that position promoted to all attendees.
you as an industry expert and Participate in the popular Trade

reach every conference attendee. Show raffle to drive booth traffic.
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Why IPIC Delivers Exceptional ROI

Concentrated Decision-Maker Access: Engage with business
owners who came specifically to discover solutions from trusted IPI
partners.

Qualified, Ready-to-Buy Audience: Members attend with budgets
allocated and buying authority in hand, making purchase decisions
on-site.

Momentum That Lasts: Conference connections turn into year-
round revenue through ongoing Forum presence, quarterly
newsletter ads, and direct member access.

Proven Results: Vendor partners consistently cite IPIC as their
highest-ROI event—strong booth traffic, meaningful conversations,
immediate orders, and prospects that convert for months afterward.
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Annual participation fee $15,000 $7,500 $3,400

Quarterly rebate % paid to IPl on member purchases 1.75% I 1.75% I 1.75%

CONFERENCE + TRADE SHOW BENEFITS:

Number of booths included at IPIC

Complimentary Trade Show exhibitor badges with
meals included

Education session presentation opportunity at IPIC

Standard

Premium Trade Show booth space Included

Your own sponsorship at IPIC
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General session presentation opportunity at IPIC
YEAR-ROUND BENEFITS:

Access to the IPI Community Forum

Participation in online educational + networking events

Ad space in IPI Printed Newsletter

Inclusion in all distributed and published IPI Vendor Partner
lists and directories

Membership list provided with complete contact information
for all IPl members

LK L LLK KL

Private 365-day online chat area on the IPI Forum
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Educational webinars featuring your business and products,
hosted by IPI, presented to IPI members

Self-managed online event - promoted and hosted by IPI

Concierge service from IPI HQ Team - strategize marketing,
develop ideas for product sell-through, and assist with
educational opportunities
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EXTREMELY LOYAL CUSTOMERS A

MEMBER NETWORK"




Gain direct access to independent businesses who value
innovation, quality, and trusted relationships.

Scan this code to learn more and apply.

A

MEMBER NETWORK"

11500 S. Eastern Ave, Ste.150
Henderson, Nevada 89052

Ron Mohney, Executive Director
Phone: 702-465-0339

rmohney@ipiphoto.com

WWW.IPIPHOTO.COM/VENDOR-PARTNER-INFORMATION



